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Dear Coach/Educator

We wanted to keep in touch with you … as there are some projects developing in the world of QoL ….

We also wanted to let you know about some of our research into Coaches and their businesses … our findings astounded us and we thought we would share a couple of them with you.

· We asked …  What was the “Big Idea” behind your business?  The overwhelming response was … there wasn’t one!

When analysed further …  “I just thought I’d set up as a Coach” is not enough to sustain a business.

NB … The Eureka Ranch Research … the worlds ONLY scientifically validated ideas/sales and marketing system conclusively highlights that the Big Idea for your business is the No 1 determinant of your business success.

Amazingly 95% of Coaches we’ve researched … do not have one!

· So, we asked further … “What was your main reason for getting into business?”

Again … the answer wasn’t what we expected.

The biggest answer by far was:

“To get out of my job / to not have to work the 9-5 treadmill”

…  we saw the connect to no Big Idea …

For the most part most coaches set up based on a Move Away from Motivation – 

i.e. If you’re standing next to a block of ice … you will move away until you warm up.

BUT THEN WHAT?

If there is no Big Idea, No Vision (if you like), the only goals Coaches seem to have were (are)

DOING MORE COACHING.

From our point of view (which, just happens to be supported by the Eureka Ranch Research) this is why many (most) Coaches and other Educators cannot sustain their businesses …

because as one of our partners highlighted:

“I didn’t have a business … I had me hustling around for the 

odd bits of fees here and there”

We’ll there is a sample of our research … we hope it gets you thinking about your business.

If you would like to know more about our research and how it might benefit you and your business – Get in Touch!

Here is another little (massive) insight we learned from our work with Coaches/Trainers.
Get ready for this – it amazed us …

1. when asked to present their core product or service to us … at worst they couldn’t because they didn’t have a core product.  At best … the presentation of it to us … was … “err, appalling” – ( that is the coaches word not ours)

2. then … with all this “NLP” knowledge out there … we were engaged in presentations that contained … WORDS … only words.  Not one presentation attempted to engage the visual/feeling element of the potential buyer.
Simple, SIMPLE SOLUTION … Build A Presenter!  That way you can engage your potential customer on all learning channels.  This one is called “Practice What We Preach”.  If Coaches cannot communicate what they do and how, in an Easy To Buy Way … well, as coaching is communicating … they’ve failed.

The list of our findings goes on.  We will happily share more with you if it helps your business.

If you’ve forgotten … we need “Talent” to work with us … and the way we build trust with our growing Educator base is by helping them build their businesses first.  Then, by becoming successful … we are able to involve them in our major programmes. 

Here is a little giveaway gem (that we found) and which is central to the Eureka Research.

“If you spend half the money most people invest in brochures (you don’t need)

in refining the message our your business (The Big Idea!!)

you’ll save some money and make a lot!”

THEN … WE HAD A EUREKA MOMENT OF OUR OWN … 

Some people are not ready for our full Topline business development system or our “Rolls Royce” Entelechist Intensive Trainings

SO …
Why not break some of service down into bite sized chunks … so more Educators can do a little work with us … get some success … and maybe get more involved with us, in time.

Here are a couple of appetite whetters …
· If you would like to take our Presentation Challenge … come on down!  Present your core service to us and we will critique it for you.  You will be amazed.  Normally, we charge over £500 for this service.  We will do this one for £149 + VAT!
Call us to schedule a time at Birmingham University or our centre in Shropshire.  It is a great way to prove how keen we are to open a relationship with ambitious Educators … like you?

· You can also book a session with us to find great leads for your business.  You will get 50 leads … that prove how easy this process really is.  This one costs though … but we will do it for a tempter investment of £395 + VAT!

Again you will need to book a time … and this one needs to be in Shropshire.

· If you want us to review your current marketing/sales materials … be ready, it may be tough … and we will also point you in the right direction … we can just about  do that on special terms for £495 + VAT … as it takes a lot of time to do this for you.

· We have even realised … most Educators do not even have a sales letter that they have used to refine their business messages.  (This made sense when the research told us no-one HAD a Big Idea for the business.)  So … we will help you put one together for £395 + VAT.

(By the way … for pure business clients we often construct sales letters for £3000 - £4000 PLUS a percentage of the sales.)

Hopefully, you can see that we are offering excellent investment terms … so we can open a relationship with you.

And by the way … on any of our little tasters (call us for the complete list) we will give you 50% of your money back if you have not make £1k minimum in your business by implementing the concept we have worked on with you.
Over to you …

The research says … the new generation Educators need REAL help to offer the services they say they can.  We know we can help.  Maybe, we can get something underway between us.

Enjoy Real QoL

Mark Layder

ps … If you would like to be invited to our Create a Future(CaF) presentation … let us know.  We need Educators … ready for our Schools Programmes.  We will invest the training for (largely) free … all our CaF team need is to cover a small administration/certification fee.

Just one of our major programmes … keep in touch!
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